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Law Firm Associates: You are Never Too Young, Too Inexperienced, Too . . . 

By Cordell Parvin on August 26th, 2014 

Are you a law firm associate? If so, do you ever feel that you may be too young, too inexperienced or too 

something else to be successful at client development? 

I frequently hear: 

• I don’t have gray hair like he does. 

• No one my age is making the decision which law firm to hire. 

• My firm would not value the potential clients I could attract. 

                                         !  

As the visual points out, you are never too young to dream big. Think about your youth in another way. 

Focus on the advantages you have being younger than the lawyers with whom you compete. Clients and 

potential clients consider more than just age and experience when picking a lawyer. 

There are plenty of older and more experienced lawyers who may be complacent about their client 

development. They may be content with where they are in their career. I look at their website bios all the 

time and find the last time they wrote anything or gave a presentation was more than 5 years ago. Those 

lawyers are coasting, or at least content with where they are in their career. 
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If you are hungry to become more valuable to your potential clients, and if you are willing to do what older 

lawyers are not doing, you have a real opportunity. The name of the game is to become known by as 

many potential clients in your target market as possible. Frankly, the more people who know you and like 

you, the more likely you will get hired. 

It is never too early to start building relationships. You are never too young to dream big. You are never 

too young, too inexperienced, too…to become visible, build relationships and begin your journey to 

success. 

How about starting this week. What is the one thing you can do this week? 
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Cordell M. Parvin built a national construction practice during his 35 years practicing law. At Jenkens & Gilchrist, Mr. Parvin was the 
Construction Law Practice Group Leader and was also responsible for the firm’s attorney development practice. While there he 
taught client development and created a coaching program for junior partners. In 2005, Mr. Parvin left the firm and started Cordell 
Parvin LLC. He now works with lawyers and law firms on career development and planning and client development. He is the  
co-author of Say Ciao to Chow Mein: Conquering Career Burnout and other books for lawyers. To learn more visit his Web site, 
www.cordellparvin.com or contact him at cparvin@cordellparvin.com.
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