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Would You Like These Kind of Clients? 

By Cordell Parvin on October 29th, 2012  

 

I read two very interesting opinion pieces a few weeks ago. The first was by New York Times 

Columnist David Brooks and I suppose it had a political slant to it. He wrote Temerity at the Top. 

Among other things, he wrote: 

Prosperity is often driven by small enclaves of extraordinary individuals that build new industries 

and amass large fortunes. These driven, manic individuals are frequently unpleasant to be around. 

But, if your country is not attracting and nurturing them, you’re cooked. 

The second column was by David A. Weekly titled: Silicon Valley is stupid (which is why it works). I 

doubt it was designed to make political points, but he does suggest that the US government is not 

smart enough to pick winners.  He wrote: 

Successful startups often begin with no idea at all. They start 

with some friends who simply enjoy building things together, 

without any specific idea of what they are going to build or how 

they are going to make money at it. It sounds silly, but that’s 

exactly how Hewlett-Packard began. 

I always wanted clients with the entrepreneurial spirit. Clients who 

were extraordinary and wanted to build the most complicated 

construction projects. As Brooks and Weekly point out, those clients 

are out there. I hope you can find them or they find you. 

 



 

   
    

 

Cordell Parvin LLC | www.cordellblog.com | www.cordellparvin.com 

17300 Preston Road, Suite 310 | Dallas, Texas 75252 | Phone: (214) 866-0550 | Fax: (214) 866-0331 

 
 

Cordell M. Parvin built a national construction practice during his 35 years practicing law. At Jenkens & Gilchrist, Mr. Parvin was 

the Construction Law Practice Group Leader and was also responsible for the firm’s attorney development practice. While there he 

taught client development and created a coaching program for junior partners. In 2005, Mr. Parvin left the firm and started Cordell 

Parvin LLC. He now works with lawyers and law firms on career development and planning and client development. He is the  

co-author of Say Ciao to Chow Mein: Conquering Career Burnout and other books for lawyers. To learn more visit his Web site, 

www.cordellparvin.com or contact him at cparvin@cordellparvin.com. 


