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Don’t Get Sold 

 

 

By Matthew Crider, JD 
Family Protection Attorney 

Life insurance is one of those things that, like estate planning, is capable of giving you 
an incredible sense of peace. It’s one of those things that will help you sleep at night, 
because you’ll know that your family is going to be cared for, even if something happens 
to you. 

The problem is that not all life insurance is created equal. Of course there is institutional 
risk (e.g. will the company be around and able to pay the claim when I die), but that’s 
not our main concern. The main concern is the type of insurance you buy. See, 
insurance agents have a vested interest in making sure they sell a certain type of policy, 
while you’re better off buying a different type of policy. You need to make sure that you 
buy what you need and that you’re not sold on something you don’t. 
 

Whole Life Policies 

A whole life policy is one that will certainly outlive you and provide benefits for your 
beneficiaries, because it is designed to be both life insurance and an investment vehicle 
that exists until the day you die. But whole life insurance has a few problems: 

• Because of the investment component (and the commissions paid to the 
insurance agent), it’s very expensive. 

• Growth rates of your premiums are just guesses. Don’t fall into the trap of 
believing they are guaranteed. 

• People buying whole life are often underinsured, because the policies are more 
expensive and, as a result, the appropriate amount of death benefit coverage just 
isn’t affordable. 

While at first glance whole life insurance appears to have the benefit of generating tax-
free cash from investment activity, upon closer inspection you’ll find that any type of 
early termination of the policy (even ten years after it’s created) will likely leave you with 
no cash value. The “cash value benefit” is more of a selling point than anything else. 
Besides, in today’s world of 401(k)s, IRAs, and other tax deferred or exempt vehicles, 
there’s really no point to paying extra for whole life. 

There was a day and time when whole life insurance made sense. For the vast majority 
of people today, however, it just isn’t the best option. 
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Term Insurance 

Term insurance is exactly what it sounds like: An insurance policy that insures your life 
for a specified term of years, after which it expires and will not provide your beneficiaries 
with any death benefit. This option makes the most sense for the highest number of 
people, because most of us can plan for the day when our dependents will be “on their 
own” or for the day when retirement funds will kick in. 

Equally as important, term life insurance is dirt cheap compared to whole life policies. 
Term insurance will also allow you to keep your investing separate from your life policy, 
which means you have more control over where and how your money is invested. 

 

One of Those Things 

Many people are very opinionated about life insurance (especially life insurance 
agents!). Our goal was just to provide you with some basic ideas to get the ball rolling. 
You should still do your research and come to the decision that best fits your needs. 

If you have questions about life insurance or planning for your loved ones in general, 
please give us a call. We normally charge $750 for a Family Wealth Planning 
Session™, but we’ll completely waive that fee for the first two people who schedule an 
appointment and mention the “life insurance article.” 

 

About Matthew Crider, J.D. 

Matthew Crider formed Crider Law PC in 1999 so he could help 
individuals and business owners by providing creative solutions and 
be their trusted advisor and legal counselor. He serves his clients 
by listening closely to their goals, dreams and concerns and 
working with them to develop superior and comprehensive estate 
and asset protection plans. His estate planning practice focuses on 
preserving and growing wealth by providing comprehensive, highly 
personalized estate planning counsel to couples, families, 
individuals and businesses. 

 

 


